MMM o1ic EupwTraikéc MoAiTiké NeoAaiag,
Emiyxeipnuatikotnrag, Exmraideuong kai MoAiTiouou

“ZUPBoUAcUTIKA aTnV ETixeipnuaTikOtnTa KAl ETTOYYEAUATIKOC
[TpooavatoAiouoc atnv Ayopd epyaaiag”

Evotnra:
Emiyxeipnuarikd Oikoouotipara &
Business Coaching

\



[MPpOCOOKWHEVA ATTOTEAEC AT

d Emyxeipnuarika Oikoouotruara

1 Business Model Canvas - Emixeipnuatikoc Kaupag
4 Ti eival Business Coaching (Mpoowrrikry KaBodRynon)
d XapaktnpioTika Tou Business Coaching

d Xpnoiya EpyaAcia (Business Coaching Tools)

1 SMART

1 Grow Model

\



Eicaywyn

—



ETixeipnuatika

OikoovuoTnUATA

\



Emixeipnoeic otnv EAAGOQ

Greece EU-28 Greece EU-28
Number Share Share Number Share Share
Micro 800075 |  974% |  930% | 1527075 | @ 620% |  297%
Small 18,958 2.3% 59% | 398514 162% | 20.1%
M:ﬂg'dm' 2176 0.3% 09% | 239,627 9.7% 16.8%
SMEs | 821208 | 100.0% |  99.8% | 2165216 |  87.9% |  66.6%
Large 31 0.0% 02% | 297411 121% | 334%
Total 821540 |  1000% |  100.0% | 2462627 | 100.0% |  100.0%

T



Emixeipnoeic otnv EAAGOQ

- KAGdol1 MpoaoTiBEpevng Aciag
- Karnyopie¢ ATTaaXoAOUUEVWY

[pooTiBéuevn Epyaaia ava Epyalouevo

—



[10IA n Znuaocia
Emixeipnuatikwyv OIKoouoTnUATWY

........ 2NUEPT, OAEC OI ETTIXEIPNOEIC ECAPTWVTAI ATTO TNV 0IKOAOUNON
TWV CWAOTWV 0IKOGUATNUATWY KOl CUVEPYATIWV VId VO TIETUXOUV...

.....KQI QUTOC €ival 0 AGYOC TTOU EiTE €IUOOTE VeOaUQTATN ETAIPEIA
€iTe__€TaIpEia  TTOMWY _ OI0EKATOUMURIWY _doAdpiwy, TIPETTEl va
KOTOAGBOUME TIWC va TIC XTIOOUME ETIEIDN N E€TIXEipNON MAC
£CAPTATAI ATTO AUTAV.....

\




Tl EINAI
Emixeipnuarika OikoouoTipaTa

OPIZMO2.

2 UVOAO ETAIPEIWV JE TUUTTANPWHATIKEC KOl CUVEPYATIKES
OXEOEIC TTOU ONUIOUPYOUV OTPATNYIKES CUVEPYUTIES
VIO TNV €TTITEUCN TTPOCTIBENEVNG agiag (value added)

TTPOC TOUC TEAIKOUC XPNOTEC 1 TIEAATEC.

—



NQX 2YNEPTAZONTAI
Emixeipnuarika OikoouoTipaTa

~ Autoi o1 aTparnyikoi €taipol PTTOPOUV va  OAANAOCUNTTIANPWVOVTAl HE
OIAPOPETIKOUC TPOTTOUC EiTE HE

(a) areuBeiag pounBela TTPOIOVTWY PETACU TOUC

(B) ouvduaoud TIPOIOVTWY [ UTINPECIWV Yid TNV TIOPoxXN MEYAAUTEPNC

TTPOCTIBEUEVNC agiag

(V) Bpiokovrag KaAUTepa KavaAia yia TV €TTITEUEN TOU OTOXOU TOUC 1 MIOC

UEYOAUTEPNC ayoPAC.

AuToi 01 guvduagaoi dnuIoupyouv OAQ AUTA TTOU OVOUACOUE «ETTIXEIPNMATIKO
0IKOaUQTNUAY.

—



[1010I o1 Mapayovreg EiTUYiOg

- Kabe auvduaopoc etmiyeipAoewy, 01IkooUaTNUA, CUVEPYATid, TUYXWVEUON
gcaptaral amo TPEIC TTapdyovTeg/odnyoug ETMITUXIOC:

2 1% Tlapdyovrac: OAeC oI €Talpeiec yadi mpeETel va  dNUIOUPYNTOUV
uEyaAuTePN agia ato 0TI UTTopoUCavV POVEC TOUC.

2 2% [lapdyovtagc: T0 YKPOUTT TwV ETTIXEIPNOEWV TIPETTEI VA OlOXEIPICETAI PE
TETOI0 TPOTIO WOTE VA QAIVETAl EVWUEVO - TO OTIOIO €ival dUOKOAO va
eMITEUXOei €10IKA O€ £va 0IKOOUOTNUA OTTOU EVAC PEYAIAOC APIBUOC ETAIPEIWY
avraywvi{ovtal JETACU TOUg

2 3% [Napdyovrag: n "mita” TEETTEI va XwPIOTEN dikald, KATI TTOU Kal auTo €ival
TTOAU OUOKOAO, O10TI 0€ £va 0IKoaUuaTnua 0Aol BEAouv va £xouv Tn BEan Tou
leader yla TOV £QUTO TOUG.

\




[apayovreg EmiTuyiog —
Napadeiyua IBM (H/Y)

- 1% Tlapayovrac: Tpiv amd TOAMEC dekaegTiec dnuioupyndnke amd pia
ouvepyaaia peracu Tn¢ IBM, tne Intel kar ¢ Microsoft, kai yupw atmmé autrv
Vv 1p1000, TTOMEC GAAEC eTaIpEieC eviaxBnkav OTO 0IKOOUOTNMO HE TNV
TApodo Tou Xpovou Kal padi, To UAIKO, TO AOYIOMIKOG Kal Ol TTPOUNBEUTEC
£Qapuoywv dnuioupynaav TEPIoCOTEPN aCia

- 2% Tlapayovrac: Evw apxikd, n IBM fitav 0 KUPIOC OGUVEPYATNC KOl
EVOPXNOTPWOE TIC TACEIC TOU KAAdOU, e TNV TTAPOOO TOU XPOVOU, TOOO N
Intel 6oo kal n Microsoft k€pdioav Tnv €coudia Kal Eyivav o1 KIVNTAPIES
OUVALEIC TOU 0IKoouaTApATOC. ANG OAa autd Ta Xpovid, OAoI EpyaaTnkav
TTPOG £va TEXVOAOYIKO TTPOTUTIO TTOU TOUC KPATNOE EVOTTOINUEVOUC

- 3% Mapdayovrac: Ooov agopd 10 10 dlaxwpeIiopd TS itag, n Intel kai n
Microsoft képdioav oAU TrepIoodTEpa atod Tnv IBM pe v mdpodo Tou

vou, DIOTI aveETTTugav pia povadikr B€an aTo oikoouoTNUa




4 Baoikeg Apyxeg yia eva QikoouoTnua

O 10mMog: €ite TTPOKEITAI VIO TTPOIOV EITE yIA UTINPETIA, KABWS TO OUVOAIKO
ouoTnua TTPETTEN va AEITOUPYET KOAG

H mAat@Opua €TmKoIvwviag Kal guvepyaaiag: autr Ba pmmopouae va eivai
Ui TTAATQOPUA TEXVOAOYIAC, OTTOU OI £TAIPEIEC YPAPOUV OTOV idI10 KWAIKA.

~ To mAeovékTnua TN AIKTUWAONG: 1) TO AEITOUPYIKO MOVTEAO dnuIoupyiag agiag.
To BagIkG TPAYUA WE OTTOIOONTIOTE ETTIXEIPNMATIKO OIKOOUGTNUA €ival OTi
KOBwC yivetal PEYOAUTEPO Kal TTIO OIOPOPETIKO, WTTOPEI va aVTAYWVIOTEI
KOAUTEPO  evavTId 0€  OAMeC  €Talpeiec  kal  GAAA  OIKOOUGOTAUATA,
ONUIOUPYWVTAC MEYOAUTEPN aia yia TO EVEQYA MEAN TOU.

- Aialoguvn: autd kaBopilel TTo10¢ BPITKETAI OTO OIKOCUOTNUA KAl GNUAiVEl
£Tionc OTI KABe ETAIPEIO TIPETTEI VA KATOKTAOEI TETOIOU €i00UC agia WATE va
gival gnuavTiKr yIa TOUG UTTOAOITTOUG

\



Baoika Zntnparo
2xediaopou Oikoouotnuatog (1)

~ NioTa oXedI00UOU EVOC ETTIXEIPNUATIKOU OIKOGUGTHATOC:

The WHY : 1) Tari ypeidlovrar guvepyaaieg; 2) MNooec xpeialovral; 3) MNwg
TTpocBETouv agia; 4) Ti «UETAPEPOUVY Ol ETAIPIEC OTO OIKOOUATNUA; 5) MNwg
aAnAooupttAnpwvovtal / guptTAnpwvovTal Ol GUVEPYATEC; 6) [oIEC €ival ol
ayopEC TToU aTOXEUouv; 7) Tlolec GUUTTANPWUATIKEC avAYKEC XpelddovTal
WAOTE AUTO TO 0IKOOUOTNUA VA ViVEl TTAPAYWYIKO

The WHO: 1) lNoio¢ mpémel va Bpioketal aTo 0IkooUaTNUA; 2) MW TTPETTEN
va ekteAeiTal n dcouaa emipEAeia kaBe auvtpogou; 3) [lola TrepIoUTIOKA
aToixeia Baro kaBEva PEpvel; 4) Oa cival eUkoho va auvepyaaTeite padi Toug
0TO 0IKOOUQTNNA;

_



Baoika Zntnparo
2xediaopou OikoouoTnaTOC (2)

~ NioTa oxedl00UOU EVOC ETTIXEIPNUATIKOU OIKOGUQTHMATOC:

The HOW: 1) Mwc¢ Ba opyavwei kar Ba doundei 1o oikoouoTtnua; 2) Mwe n
oouny KIVATPWY Ba wbnoer oAouc Toug epyalouevouc va gpyalovral
apuovIKA?

~ The GROWTH : 1) MNw¢ 6a dnuioupyndei avamrugn; 2) Mwe 6a
TTPOOKAAETOUNE €AKUOTIKOUC OUVEPYATEC OTO “Traiyvidl” vwpic waoTe va
akoAouBrjoouv GAAOI

—



TIYEIONUOTIKG OIKOCUCTAMATO

BUSINESS ECOSYSTEM

Enter your sub headline here BUSINESS

ECOSYSTEM

CORE BUSINESS Trade Association
EXTENDED
ENTERPRISE

ample text that you can

nge fant(size,

colour, name) Standard Direct

Bodies Customers
CORE

EXTENDED ENTERPRISE BUSINESS

This is a sample text that you can Core Contributors

edit. You can change font(size,
colour, name)

Costumers
of my

Suppliers
of my
Suppliers

Distribution Channels

Direct Suppliers Customers

BUSINESS ECOSYSTEM Suppliers of
Complementary

This is a sample text that you can Products

edit. You can change font(size,
colour, name)




Emixeipnuatika OilkoouoTnuaTa

~ «QAopikd aToixeia» yia Tnv TTpowdnan NG EMIXEIPNUATIKOTATAC TO OTTOid
UTTOPOUV va TTPOCapuooTOUV O€¢ pia TTOAnN yia va OnuioupynBei éva
IOXUPOTEPO 1 UIKPOTEPO  TIEPIBAANOV  yia v TTpowdnon NG
ETTIXEIPNUATIKOTNTAC.

© 2Upewva pe Tov Isenberg Bewpei OTI TO «ETTIXEIPNPATIKA OIKOGUGTAUATOY
TTou BaaiovTal g€ PI0 GUYKEKPIMEVN TTEPIOXN TTEPIAANBAVOUV ETTIPPOEC ATTO

a) TOV TTOMITIOUO TNC TTEPIOXNG

B) TIC TTOMITIKEC TTOU ETTITPETTOUV Ol ETTIXEIPATEIC,

y) T duvaun NG TOTTIKAC Nyeaiag,

0) Tn duvardTnTa d1aBeaNnC TNS KATAAANANG XPNUATODOTNONG OTIC ETTIXEIPATEIC,

€) TNV TTOI0TNTA TOU AVBPWTTIVOU KEPaAaiou,

TIC QINIKEC AYOPEC ETTIXEIPNUATIKWY KEQAAQIWY Kal WIa OEIpA BETIKWY Kal
uTTo0TN YV UTTOOOWV.

(
(
(
(




Emixeipnuatika OikoouoTtiparta (2)

TIATI Ta «€TTIXEIPNMUATIKA OIKOCUCGTAMATA» YiVOVTOI OAO K
IO ONHAVTIKG;

~ O1 euputepec dapBpwrikéC alhayéC atnv kolvwvia «BoAwvouvy Ta
TTAPAdOTIOKA OpIa PETACU TNG aTmaaXOAnang, Twv ETTIXEIPATEWV KAl TNG
ETTIXEIPNMATIKOTNTAC.

~ Or1 petaBoAéc atnv texvoAoayia, TIC £MIOUNIEC KAl TIC TTPOGOOKIEC TOOO TWV
£PY000TWV 000 Kal TWV €QYACONEVWY ONUIOUPYOUV TNUAVTIKEC AAAAYEC
aTn @UON TNC €PYOTiac Kal OTIC ETTIONUES KAl ATUTTEC TUUPACEIC TTOU
ugigTavTal YETagu pyodoTn Kal epyalouEvou

—



Business
Coaching

\



‘Evvolia Tou Business Coaching

1 H kaBodnynon emixeipNocwy N ETIXEIPNUATIKA KaBodAyNon

1 Mia amo 11¢ eTTayyeAUATIKEC TIPOTEYYITEIC/ TEXVIKEC TTOU UTTOPEI
va akoAouBnael pia eTTIXeipnon Pe OKOTIO va TTPoPel o€ aAAayEC
TTOU 0(pOPOUV OAOUC/TUYKEKPIPEVOUC TOMEIC TNC OPAATNPIOTNTAC
TNnC.

1 Mia dnuioupyikn d10dIKaCia e OKOTTO TNV €CEAICN MIOC
UQIOTAPEVNC/VEQC ETTIXEIPNONG

Jd«lepupwvel» 10 onueio OTO OTTOI0 PPICKETAI TWPA N ETTIXEIPNOT
L€ TO aNEIO TTOU opapaTieTal O ETTIXEIPNUATIAC VO QTACE.

—



‘Evvolia Tou Business Coaching (2)

To Business Coaching ouvnBw¢ pmepdevetal e AAAEC
TTPOOEYYIOEIC/UEBOOOUC  TTIPOOWTTIKAG,  ETTAYYEAUATIKAC KOl
ETTIXEIPNMATIKAC AVATITUCNC OTTWG:

4 Ekmaideuan (Training)

4 2upBouAcutiki (Consulting)

d WuyoBepameia (Counseling)

WA orynon wnc (Life Coaching)



XapaKTnPIoTIKAG TOU Busi

ness Coaching

Eival pi1o cUBOUAEUTIKN UTTNPETIO TTPOG TOV ETTIXEIPNHOTIO
(avegapTATWE NAIKIaG) n otroia Tov fonda:

0 AvtiAnwn KataoTtaong y€oa atrod 10 YaTl EVOC TRITOU (ECWT/AVTIK)

1 Eqwtepikeuan Twv 10wV Kal Twv BECEWV YIa TRV ETTIXEIPNON TOU.

| BeAtiwan toiotnTag e (wn¢ Tou Kai Tr
1 Anuioupyia NEwv [dewv kail AUon ae B€
1010¢ €iTe OEV BEAEI, EITE ATTOPEUYEI VO AVTI

I Ekmovnon Emixeipnuatikou 2xediou

S

G OIKOYEVEIQC TOU.
Jara/trpoBAnuaTa ou o

IETWTTIOEL.




2nuavTikoTnTa TOUu Business Coaching

OA\ol o1 emixelpnuaTiec, veol Kail TTAAIOI, ETTITUXNUEVOI KAl OXI,
BEAouv kaTrolov dITTAC TOUG GTOV OTTOIO VA TTOUV T 101AITEQRA
BEuara Tou ammaooAoUv autoug Kail TRV OOUAEIA TOUC.

[TpokeITal yia TOV AvBpwTTo — KAEIDI.

v Oa akouaegl Tov ETIXEIpNUATIaL.

v Oa aulnmoel padi Tou.

v Oa poTeivel TTPAyHATA Kal 10€€EC

v Oa gival kovtd Tou aTnNV UAOTTOINOT TOUC.

—



BApata Tou Business Coaching

d Avalntnon kai TpoadlopIoUOC EVOC £TTIBUUNTOU GTOXOU.

3 AvaAuan kai karavonaon tn¢ apouaac KaTaaTaonc.

A Egepetvnon mBavov Tpoaeyyioewv Kal ETTIAOYWY OXETIKA

UE TNV ETTITEUCN TNC ETIBUPNTAC KATAOTACNC.

1 TMpoadiopioydg kar avaAuan mlavwy euTrodiwv.

 Karaprtion evog kardAAnAou TAGvou dpdong.

1 TMapakoAouBnaon kar agloAdynan Tpoodou.

3 Alayeipiaon TTPOKANGEWV TTOU TTPOKUTITOUV KAl EUPEDT
AUGEWVY, PEXPI TNV ETTITEUCN TOU E£TTIBUUNTOU
oTOYOoU/KATACTOON.

-




Business Model

Canvas

\



Kaufag EmixeipnuaTtikou MovtéAou
(Business Model Canvas)

d Avaykn Umapegng €vOC amAou KAl KATavonTtou  TPOTIOU
ATTEIKOVIONG EVOC ETTIXEIPNMATIKOU WOVTEAOU KOl OTPATNYIKOU
OXe0I00TUOU TOU OpYyaVIOUOU

1 20yXPOVEC AVAYKEC TWV KATOVOAWTWY KAl N TTEAATOKEVTPIKN
OTITIKA OnNMIoUpPYNOQAV PId VEQ TTPOTEYYION

1 O1 Alexander Osterwalder (EABeTOC) kai Yves Pigneur (BEAyog)
ekdwaoav BiPAio ue Titho Business Model Generation (2010)

d Anuioupyia NMapaoTartikou EpyaAciou mou ovoudotnke Kaupag
Emixelpnuatikot Movrédou (Business Model Canvas)

S



Kaufag EmixeipnuaTtikou MovtéAou
(Business Model Canvas)

1 KUpio Avrikeiyevo Tou EpyoaAciou €ival o oxedlaouog, n
TIEQIYPAQI, acloAdynon Kal PeATiwan TOU ETTIXEIPNUATIKOU
HOVTEAOU TTOU OKOAOUBEI O oOpyaviouoc Vi peYOAUTEPN
BlwaIyoTNTA KaI AVTAYWVIGTIKOTNTA.

3 OuolaoTika TTEQIYPAPEI TO

Tl TPpOCPEPEI N ETTIXEIPNON GTOUC TTEAATEC TNC

MQZX touc Tpoaeyyilel kal dnuioupyei oxEaelc yadi Toug

Méow MOIQN topwv, OpaACTNPIOTATWY KAl CUVEQYATIWV

ETTIXEIQEI

QL kepdilel xpruara

iy

V VY

\4



Kaufag EmixeipnuaTtikou MovtéAou
(Business Model Canvas) (2)

4 Eivar  ouppatdé (@) o¢  OMN T €idn  TWV
emiIxeIpNocwv/opyaviouwy, (B) 101aitepa atn BIwaipotnTa Kal
01N OTPATNYIKI TWV VEOQUWV (start up)

4 Amaiteitar e 1N ouvlTrapen Kal oupfiwan oUyXPovwy Kal

TTAPAdOCIOKWY TEXVIKWY OTTw¢ N availuan SWOT, 1o brain

storming, Xpnan dNUIOUPYIKNE, TTAAYIOC OKEWNC

—



Xpnon KapBa
Emixeipnuatikou MovtéAou

1 2UuyKpoToUuE pIa opada atroteAOUPEVN ATTO “UIKTA" OTEAEXN UE
OIOMOPETIKEC ATTOWEIC WC TIPOC TOV  UQICTAUEVO TPOTIO
AcITOUpYiag TNC eTaIPEIQC.

 2upggwvouue o€ Evav Kovo Kal adiau@IopnTnTo opIouO NG
£VVOIOC TOU ETTIXEIPNUATIKOU OVTEAOU.

d AlQTuTTwvoupE pia Kolv KAl ga@n €IKGva TOU I0XUOVTOC
ETTIXEIPNUATIKOU HOVTEAOU.

—



Baoikég Evveéa EvoTnTeg

To emmixeIpnUATIKO povTtEAo piag etmixeipnong (business model)

TreplypageTarl d1€€odIka amd evvea (9) Baaika BEuara:

(1) ™ meAareia g,

(2) TN TOPEXOUEVN ACia ATTO TA TIPOIOVTA UTTNPETIEC TNC,

(3) Ta KAvaAIa Ye Ta oTToia TTpoaeyyilel TN TTEAQTEIA TN,

(4) TIC TTEAQTEIOKEC OXETEIC TTOU £XEI DIAUOPPWOEI,

(5) TOUC KpiTIMOUC TTOPOUC/UETA

(6) kal TIC dPACTNPIOTNTEC TTOU ATTAITOUVTAI YIa VA
ONUIOUPYNCEI ACia yia TOUC TTEAATEC TN,

(7) TIC OUVEPYOTiEC KA CUUTTPACEIC e TPITOUC Kal BEPaia

(8) Ta TTApayoueva £00da Kal

(9 AZT0C AEIToupyiag Tng.



wwiw.businessmodelgeneration.com
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http://www.businessmodelgeneration.con

(1) Katnyopieg MNMeAaTwyv
(Customer Relations)

MOIEZ: ta Atoua 1) Opyaviopoug yia Toug OTToioUC N ETTIXEIPNON
ONUIoUPYEI agia.

(1 O1 meAareg amoteAouv TV Kapdid vog TTIX/KOU HOVTEAOU

MQXl Opadomoinon MeAatTwv O€ OUYKEKPIYEVEC KOATNYOPIEC HE
KOIVEC (a1) AVAYKEC (B) TUUTTEPIPOPEC (V) XOPAKTNPITTIKA.
[Mapadeiyua Ouadotoinong MNeAatwv: Anuoaioypa@ikd KavaAl

(a) Opada AvayvwaTwv (B) Ouada AlagnuioTwy

\



(1) Katnyopieg MNMeAaTwyv
(Customer Relations) ocuvéxeia

EpwTnoEIC:

V' T1a Tole¢ meAaTelakéC ouadeC dnUIoupyoUE agia:;

v 2¢€ T101EC OpAdEC-0TOXOUC aTTEUBUVOUAQTE;

V' Tloloi gival o1 710 anuAvTIKOi TTEAATEC;

v Twc¢ diagopotroiouvTal dnuoypagika r yuxoypa@ika (TpoTrog

(wNG, TTPOCWTTIKOTNTA TOUC)

—



(2) NpoTeivopevn Agia (IMA)
(Value Proposition)
- MOIA n opydda mpoidvTwyY/ UTMPEECIWY TTOU dNUIoUPYOUV agia
VIO TOUC TTEAAITEC VIO KABE KaTnyopia TreAATwv?
1 TIATI o1 reAQTEC TTPOTIUOUV [Ia ETTIXEIPNOTN EVAVTI AAANC
d 2TOXOX (a) n emiluon ota TpoPAAUATA  TWV TIEAOTWV
(B) navtamokpion aTIC AVAYKEC TWV TTEAATWY
 O1 [MA pmopei va givai (i) KaIvOTOUEC Kal va avTITIPOTWTTEUOUV

véeg 1 pICOOTTAOTIKEC AUCEIC (i) TTOPOMOIEC PE UTTAPXOUOEC

W aA\G e ETTITTAEOV XAPOKTNPIOTIKA.



BaOuog KaivoTopikoTnTag YITNnPECIWV

YNNPECIWV

ENEXTAoEIC)

YNNPECIWV,

Enavatonogetnon

NEecC YnNnpeoieg
Yia Thv
Ayopa

NEeC YNnpeoiec
Yia Thv
Enixeipnon

YNNPEoiec e NEa
AladiIxaoia
Napoxng

AIOPOPONOINGEIC
YQICTAUEVRY

Aloiknon & MapkeTivyk Ymrnpeoiwv (I
é€kdoon, MNouvapng Z, Kapavrivou K)



(2) Npoteivouevn Agia (MA)
(Value Proposition) cuvéyxeia

I EpwTnoEIg:

V' Tlo1a n (TpoaTiBEuevn) agia Tou TTaPEXOUNE OTOUC TIEAATEC;

V' T101EC OJAdEC TTPOIOVTWV/UTINPEEDIWY TIPOCPEPOUNE OE KABE
KOTNyopia TTEAATWY;

V' Toia mpoBAfuara tou £xouv ol rEAaTeC BonBaue va emmAubouy;

V' T1oIEC avaykeg TTEAATWVY IKOVOTTOIOUE;

—



(3) KavaAia Emikoivwyviag (KE)
(Channels)

1 MOIOI o1 Tpomol ou n €mIXEipNON ETTIKOIVWVEI/TTPOOEYYICEl
KGBe katnyopia TeAATWY (yIa va TTAPEXE! TNV TTIPOTEIVOUEVN acia

d O1 Trpoteivouevee agiec TrapEXovTal OTOUC TIEAATEC HEOW
KavaAiwy (a) emikoivwviag (B) dlavoung Kai (Y) TwANTEWV.

Tl kGvouv Ta KOVAAIO ETTIKOIVWVIOG

- Kavouv yvwaTa 1a TTPOIOVTA KAl TIC UTTNPETIEC TNE ETTIXEIPNONG

- BonBouUv Touc meAareg va acioAoynaouv Tnv TTPOTEIVOUEVN Agia

- Aivouv 1N duvartotnTa OTOUC TIEAATEC va TTpounBeutolv Ta
TTPOIOVTA KAl TIC UTTNPETIEC TN ETTIXEIPNONC

- I'Iap06|60uv OTOUC TTEAATEC TNV TIPOTEIVONEVN agia

- [la OTOUC TTEAATEC UTTOOTAPICN META TNV TTWANGN




(3) KavaAia Emikoivwyviag (KE)
(Channels) ocuvéxeia

I EpwToEIC:

ola KE TrpoTipouv va mmpoaeyyicovtal ol TTEAATEC;

W¢ TOUC TTPOCEYYI(OUNE TWPQ;

ola KE Agitoupyouv KaAUTepQ;

OI1Q €ival TTI0 ATTOTEAEOUATIKA aTTO ATTOYn KOOTOUG;

NS SN KL<

WC TO EVOWMATWVOUNE OTNV KABNUEPIVI POUTIVA TV TTEAATWV

—



(4) 2x€oeig pe MNMeAareg (Zpl)
(Costumer Relationship)

1 MOIO 10 Eid0C Twv 2XE0EWV TIOU €XEI N ETTIXEIPNON WE KAOE
KaTtnyopia TeAATwy

3 Anuioupyouvtal kar Alarnpouvtal yia KaBe katnyopia meAaTwy
Kal KaBopilovtal amd 1a akoAouba kivntpa:

) Avalntnon meAatwy

i) Alatpnon eAatwy

lil) QBnon mwAnoewv

1 O1 oxéoeic TTou ONUIOUPYEL HIa ETTIXEIPNON ME TOUC TTEAATEC TNC
£TTNPEACOUV ONUAVTIKA TN CUVOAIKN EUTTEIPIA TTOU [BIWVOUV Ol
_TIEAATEC QTTO TNV ETTIXEIPNON.




(4) Zx€ocig pe MNMeAaTeg (Zull)
(Costumer Relationship) cuvéxeia

I EpwTnoeIC:

v Ti €idou¢c oxéoeic TPoodoKoUV At  €uAC Ol  TTEAATEG;
(TTPOCWTTIKY, AuTOMaTOTIOINMEVN, Self-service;)

v Tieidouc axéaeic Exoupe non BeoTioel;

v Tlw¢ EvowpaTwvovTal aTo ETTIXEIPNUATIKO PAC HOVTEAO;

v’ T1600 datravnpéc gival;

\



(5) Kupiol (Kpioipgor) Moépoi (KI)
(Key Resources)

4 MOIOI o1 onuavtikGtEpOl TTOPOI TTOU  ATTAITOUVTAl VIO VO
AEITOUPYNOEI TO ETTIXEIPNUATIKO UOVTEAO.

 EINAI Quaikoi, Oikovopikoi, AiavonTikoi/AvBpwrTivol.

d Aviakouv oTnv 010 TNV EMIXEipnOon €ite avalnrouvral aATo
ECWTEPIKEC TINYEC N ATO TOUC KUPIOUC CUVEPYATEC TNC
ETTIXEIpPNONG.

1 Eival o1 TOpol TToOU ATTaITOUVTAl Yid TNV TTAPOXN OAWvV Twv
OTOIXEIWV TTOU TTEQIYPAPOVTAI TTIO TTAVW:

¢ Anuioupyia Kal TTapOXI TTPOTEIVOUEVNC ACIOC

 [lpoatyyion ayopwv

X3 loupyia Kal 010TNPNCN OXECEWV HE TTIEAATEC.
 AnUIOUDMEREZ 00 WV



(5) Kupiol (Kpioipgor) Moépoi (KI)
(Key Resources) ocuvéyxeia

I Epwtnoeic

> [lolol TTOpoI €ival KUpiwg amapaitntol yia tn dnuioupyia Tng
TTAPEXOMEVNG ACIAC TTPOC TOUG TTEAQTEG;

> [lolol moOpol €ival amapaitnTol yia 1 BIwaIyotnTa ¢
ETIXEipnONG?

> [lolou¢ KUpIou¢ TTOPOUC/UETT aTTaITOUV:

- H poteivopevn agia;

- Ta kavaAia €TTiKoIvVwviag Kai d1avoung;

- O1 TEAATEIOKEC OXETEIC;

- O1 poEC 000wV,

L



(6) Kupiec ApaoTtnpiotnteg (KA)
(Key Activities)

 MOIEZ o1 anuavTIKOTEPES (A1) EVEQYEIEC TTOU TIPETTEI VO KAVEI N
EMIXEIPNON YIO VA ASITOUPYNDEI TO ETIXEIPNMATIKO TNC MOVTEAO
(B) Opaacic Tou TEETEI va avaAdapel n emixeipnon yia v
EMITUXNUEVN ASITOUPYIA TNC.

d O1 kUpIeC dPAATNPIOTNTEC ATTAITOUVTAI YIa TN dnuioupyia Kal
TOPOXN agiag, yia TNV TPOCEYYION TwWV ayopwv, yid TN
onuIoupyia Kal 010TNPENCN TWV OXECEWV E TOUC TIEAATEC KAl YIa
TNV QvtAnon E000WV.

I EpwTnoeIC:

[ToiEC KABOPIOTIKEC ETWTEPIKEC ETAIPIKEC DIEPYATIEC ATTAITOUV:

H mQoteIvouevn agia;
Ta kavaAl IVWVIOC Kal d1OVONC;
O1 00¢C c0OOWV:



(7) Kuplol Zuvepyarteg (K)
(Key Partners)

 MOIO 10 JiKTUO TWV TIPOUNBEUTWY KOl CUVEPYATWY TTOU
uttoaTnPiouv TN ASITOUPYIO TOU ETTIXEIPNMATIKOU POVTEAOU.

 O1 emy/oeig OnuIoupyouv CUUMAYIEC yia va BeATioToTOINCOUV
TO ETTIXEIPNMATIKO TOUC UOVTEAO, VO MEIWOOUV TO PiOKO, 1) Va
avalntnoouyv mopouc.

EpwTnoeIC:
V' [oloi gival o1 KUpIOI TUVEPYATEC PO,
v O1 KUpIol TTpounBeuTEC pag;
v Ta onuavtikd J€oa TToU ATTOKTAWE OTTO GUVEPYATEG UAG;

/_O1 KUpIeg OpaaTnpIOTNTEG TTOU EKTEAOUV OUVEQPYATEG HOG;



(8) Po¢gc Ecodwyv (PE)
(Cost Structure)

1 MOIOI o1 Tpd1mOI KO PNXAvVIGEOI TIMOAGYNONC UE TOUC OTTOIOUC N
eTmIxeipnon ocuhaupavel agia.

1 O1 poEC €00dWV TTPOEPXOVTAI ATTO TNV ETTITUXNMWEVN TTAPOXN ACIOC
OTOUC TTIEAQITEC.

1 Eival eigodnuara mou n emixeipnon avrAei amo kabe karnyopia
meAaTwy (10 KOOTOC Ba TTPETTEl va agalpeBei atmo Ta €000a YIa
va dnuioupynBei kEPDOC).

Epwtnoeig

v T1a moia acia givar o1 TeAaTeC pag diarebeiyévol va TTANpwaouy;

v 10 101G agia TAnpwvouv Ron;

v Mg 11016 TpOTTO TTANPWVOUY;

v 10 TPOTTO B TTPOTINOUCAV VA TTANPWVOUV;
V' 1600 cuvETSeegEL KGOBE por) E000WV 0TO TUVOAO TWV E0OdWV;



(9) Poégc Ecodwy (PE)
(Cost Structure)

 MOIEX o1 damavec Tmou empPapuvouv TN Asitoupyia TOU
ETTIXEIPNUATIKOU JOVTEAOU.

d H dnuioupyia kai mapoyxn aciag, n dnuioupyia Kar diaripnon
OXEOEWV JE TOUC TTEAATEC, AAAG Kal n Onuioupyia £a0dwWV
emiBapuvovtal Ye dATTAVEC.

d O1 damaveg auTtéC PTTOPOUV va UTTOAOYIOTOUV OXETIKA EUKOAD av
KaBopIaToUV 01 KUPIOI TTOPOI, O KUPIEC dPACTNPIOTNTEC KAl Ol
KUPIEC TUVEPYATIEC TTOU ATTAITOUVTAL.

Epwrtnoei¢

V' TlolE¢ €ival o1 anuavTtikOTEPEC dATTAVEC TTOU €TTIBAPUVOUV TO
ETTIXEIPNMATIKO MOAC JOVTEAO;

v e gival ol 0 datravnpoi TTopol;
V' Tloiéc giva ATTAVNPEC OPACTNPIOTNTEC;
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Business Model Business Model Canvas RyanAir
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2° Moapadeiyua
Emixeipnuatikou Kaupa

To Business Model Canvas 1n¢

Coffee Island
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AtroteAéopaTta Kaupa
Emixeipnuatikou MovtéAou

O KauPag emixeIpnuaTIKOU povtEAou pag BonBael

] va KaTavonooupeE Kal va «BaAoupe g€ TACn» - va OpyOaVWOOUE
KOl VO TTPOYPAUMATIOOUME - TIC OIOQPOPETIKEC AEITOUPYIEC KAl
OUVIOTWOEC, TTOU OAANAETTIOpOUV Kal emnpedadouv Tnv Tropeia
UIOC ETTIXEIPNUATIKAC TTPOCTTABEIAC,

] va aglohoynoouye Kal BEATIWOOUYE TO ETTIXEIPNUATIKO HOC

HAYTEAO UE VEEC KQIVOTOUEC 10EEC KAl AUCEIC
N No’ucoupa eVAANOKTIKG



Xpnoipya EpyaAeia
(BC Tools)

\



1. 5Ws kai 11 (Akpwvipio)

T1 B€Aoupe va TTETUXOUNE?
[Mw¢ Ba 10 KAvoupe?
[161€? — Mou? — lMoio¢ - MNari?

Kartnyopieg 210xwv

1) BpayxutrpdBeapol
2 Meoompobeapol
3  MakpotrpdBeopol

\



2) SMART ZT('))(OI (AKpwvUpI0)
- H yéBodoc S.M.AR.T. atmroteAeitar armd 5 Beparikd media Tou
Oivel aTov KGBe aTdYO.

- KaBe atdxo¢ auppwva ye autr 1 YebBodoAoyia TpETel va
eival:

. ZUYKEKPIYEVOC (Specific)
MetpAoiuoc (Measurable)
- Emreuciuog/ Amodektoc (Attainable/ Acceptable)
~ PeahioTikog (Relevant)
- Xpovika deaueupévog (Time-bound)

\



2.SMART Ztoxor (AkpwvUpIO)

PWAR T

? @ @ @ Q
v v A N

Specific Measurable /chievable elevant

SMART objectives can be applied anywhere in your life,
both professionally and personally.

\



SMART Zrtéyol

- Specific-ZUYKEKPINEVOS 2TOXOG

- BEvag akpIPA¢ oTOXOC Exel  TIEPIOCOTEPEC TMIBAVOTNTEC VA
eITEVXOEI atTo Evav yeVIKO aTOXO.

~Kard 1 xdpacn €vOC OUYKEKPIYEVOU OTOXOU, (PPOVTIOTE VA
TTPOCOIOPICETE TI TIPETEI VA YiVEl KOl €VIOC TOU XPOVIKOU
TTAdITiOoU.

~[a va BEoeTe €vav OUYKEKPIUEVO OTOXO TIPETTEl VO CEPETE TI
BEAETE.

~ [1pETIEI VO KAVETE GTOV £QUTO OOAC TUYKEKPIUEVEC EPWTNTEIC

S



SMART Zrtoyol(2)

[Napadeiyuara Epwinoswy
- [oiog Ba eutrAakei o€ auto TTOU KAVW;
o T BEAW va TTETUXW;
[ToU TTpETTEl VA TO KAVW QUTO;
- [101€ TIPETTEI VO UTTOPW VA TO OAOKANPWOW;
~ [lolec €ival ol aTaITACEIC KAl OI TTIEPIOPITOI;
['1aTi T0 KAVW AUTO;

—



SMART Ztoyor

- Measurable — MeTpno110¢ £T0X0G

- [pETmel va £XOUME TUYKEKPIPEVEC ATTODEICEIC YIa va PETPNOEI N
TTPO0O0C TTOU TNMPEIWOATE VIO TNV ETTITEUEN TWV OTOXWV OCC.

~ H yérpnon tn¢ Tpoodou aag aag Oivel Tn duvaTtoTnTa Va

A) TTOPAUEIVETE O€ KAAO OPOUO

B) emiTUXETE TOUC OTOXOUC TOIC

[') va BiwaeTte Tov vBoUTIao U0 TWV ETTITEUYUATWY TOC

—



SMART Ztoyor

[Napadeiyuara Epwinoswy

- Katd tov kaBopiopd YETPNOINWY OTOXWVY TTPETTEI VA KAVETE OTOV
£OUTO 0OC EPWTNTEIC OTTWC
~[1600
~ [ooaq;
- Mwc¢ Ba yvwpilw moTe Ba vivel

—



SMART Ztoyor

- Attainable — EQIKTO¢/ETITEUSINOC 2TOXOG
- [pETel va opigete GTOXOUC YIO TOV EAUTO OAC TTOU €ival EQIKTOI
Kall OEV €ival TIPOCITOI.

- O koBoplopdg pn emTeEUgIUWY OTOXWV €ival Pio guvTayr yid
ATTOYONTEUDN KAl ATToTUYia.

- AkOun kar duoKoAol, pOKpOTTPOBeouol OTOXOI UTTOPOUV VA
EMITEUXOOUV PE TO va OxedIAOETE TA PAUaATa Ye oUvean Kal va
ONUIOUPYNCOETE £va XPOVIKO TTAQICIO VIO TOV €0UTO COC VIO VA
TTPAYUOTOTTOINCETE AUTA Ta BridaTa

- Mapadeiyua: Av £xete TTPORANUA 0paaNnC Kal VOUICETe OTI UTTOPEITE

IVETE TTIAOTOC TOTE IOWC XPEIOTEI VO COVATKEPTEITE AUTOV TOV
0TOXO.




SMART Zréyol

~ Reaslistic — PeaAIoTIKOG 2TOX0G

~ [pémel va gioTe kal TPOBuNOI Kal IKAVOi va £PYAOTEITE YIa TNV
ETTITEVEN TWV OTOXWV 0a¢. AuTo Ba 10 £Kave PEAAIOTIKO OTOXO.

~ €TovTag un pEaAIOTIKOUC TOXOUC YIa TOV EAUTO OaC, TTBavoTaTa
Ba ta TapartioETe TTOAU GuvTOoUa.

 Eoeic €iote 0 Yovog TToU UTTOPEl va ATTOPACioel TTOOO UWPNAOC
TTPETIEl VA €ival 0 OTOXOC OO¢C. EQv TIOTEUETE TTPAYMATIKA OTI
UTTOPEITE va ETMITUXETE TOV OTOXO Ca¢, TOTE Ba opileTal W £vag
PEAAIOTIKOC OTOXOC.

[Napadeiyua: ['a va YaBeTe av 0 aTOX0C Tac gival PEAAIOTIKOC gival

VO-GKEQPTEITE KAl VO TTIPOCDIOPICETE AV EXETE ETTITUXEI KATI TTAPOUOIO
OTO TTAPE




SMART Zréyor

- Time-Bound (Xpovika Asopeupévog)
- OMoi o1 gtOY0! TTPETTEI VA £XOUV KABOPIOUEVO XPOVO OTOV OTIOIO0
Oa ETTIAECETE VA TOUC ETTITUYETE.

- AuTO d100@aAilel OTI Ogv Ba VIWOETE TEUTTEANOEC KAl GUVEXiCel va
00¢ WOEI TTEPITTOTEPO YIA VA ETTITUXETE TOUC OTOXOUC OQLC.

~Mpémer va PefaiwBeite o011 10 Xpovodidypauud cacg  €ival
PEAAIOTIKO.

[apdadeiyua: lNa va pabete av o OT1OXOC OOC Eival XPovIKA

TTPOCAVATOAIOUEVOC XPNOIMOTIOINCTE Oldypaduua gantt yia Toug

OTOXOUC 0.

\




3. GR O W Model

- To poviého GROW ¢givar iow¢ 10 10 0100€00UEVO OVTEAD aTT'
OAO Kal Xpnaolpotrolsital amo mapa ToAAOUC business coach o€
OAOV TOV KOOO.

- G: Goal Setting / EkTTOVNON OTOXWV.

- R: Reality / [Moia gival n Tpaypatikotna;

- O: Obstacles & Options / [Toia givail Ta eutrodIa & 01 OI00ETIUES
ETTIAOVEC;

- W: Will or What Action is Next / ETropevn evépyeia.

J 2UJewva TavTwe Je TTOAOUC auyxpovouc coach, To HOVTEAO
autd €ival KATTWC TTEPIOPIOUEVO, KOBWC 0 OXEdIOTUOC TOU eV

ETTEl 101AiTEPA OUVOETN TTPOCEYYION OTO BEUA TNC ETTITEUCNC
M



3. GR O W Model

2TOXOG:

~ TTOIO €ival TO QVTIKEIMEVIKO N €MIOUUNTO ATTOTEAEOUA;

- MNpémel va gival guykekpipévn kal petpnaiun (padi ye SMART).
Pwrtnate Tov coach, "Mw¢ Ba ¢EpETE TTOTE EXETE ETITUXEI AUTOV TOV
aT10X0;"

[paypaTikoTNTA:
[loia gival n TpExouca KATAOTAON;
~ T1 gumrodidel TV ETTITEUCN TOU OTOXOU;
- EAeyCre Tuxov TapadoyEg ye Tov coach, "Tiari ToTEUETE OTI UTTOPEI

W\W"\



3. GR O W Model

EmiAoyég:

~ TTOIEC ETTIAOYEC EXW;

- [Noia road maps pmmopw va ETIAECW YIa va ETTITUXW TO OTOXO;
~ AuTO gival Tiong yvwaoTo w¢ «Egepelvnan eummodiwvy.

Way Forward:

T1 Ba kKGvouv OTN OUVEXEIQ

- Auto eival emiong yvwaTo we «Will» 1 « Wrap-Up».

- Aeopeurteite yia pia 0paan Kal TTAPAKOAOUBEITTE TNV WC TO TEAOC.

.



EpvyaAeia AvaAuong
NepiBaAAovTog
PEST AvadaAuvon
SWOT AvadaAuvon

\



PEST AvaAuon

210 ECWTEPIKO TTEPIBAAAOV TOU OPYAVIGHOU

J avadnTouvTal Ol EUKAIPIEC TTOU PTTOPEI O OPYAVIONOGC VA OCIOTTOINCE
aAAG Kal o1 ATTEIAEC TTOU Ba TTRETTEI VO ATTOPUYEI WAOTE VA ASIOTTOINTE
000 TO dUVATOV KAAUTEPA TIC IKAVOTNTEC TOU

H avaAuon PEST eival éva otpatnyiko epyaAgio TTou XpnOIUOTIOIEITAl
yia v avaiuan tou MakpotrepiBaAAovToc £vo¢ opyaviauou.

Me Tnv €vvola Tou TEPIBAAAOVTOC DEV EVVOOULE TO PUOIKO TTEQIBAAAOV
aAAG Ta guoTAPATA Kal TIC QOUEC TToU TTEPIBAAANOUV Jia TTIXEIPNON.

\



PEST AvdAuon
v Avaluon PEST:
v’ ToAmikég (Political),
V' Oikovopikég (Economical),
v Koivwvikég (Sociological),
v’ Texvohoyikég (Technological)
« O1 opyaviouoi €xouv PeyaAutepn armmodoTIKOTNTO OTAV HTTOPOUV Va

diaicBavovrtal Ti¢ aAAayég Tou TEPIBAAAOVTOC TOUG, APOU UE AUTO TOV
TPOTIO £XOUV TNV EUKAIPIO va dIAPOPOTTOIOUV TN GTPATNYIKI TOUC EYKAIPA.

—



PEST AvdAuon (1)

Xpnoiuec Epwrnoeic :

A. ToAITIkO TrepIBaAAov

1. MNoie¢ aAAayEC aTOUC VOUOUC PTTOPOUV va OAAGEOUV ETTIOPATOUV TIC
AaTToPACEIC TNV ETTIXEIPNON MAG;

2. Moia aMayéc oe TommkO emiedo (o€ emiedo OAMOU N TIEPIPEPEINC)
UTTOPOUV Qv ETTNPEACTOUV BETIKA N apvNnTIKA TNV €TTIXEIPNON MAS AAAG Kal TIC

ETTIAOYEC TOU KATAVOAWTH);

—



PESTE AvaAuon (4)

Xpnoiuec EpwTnoEiC :

B. Oikovopiké tepifaAAov

1.Mwc¢ emrnpealouv v emixeipnor) Yag ta evaAAaoadueva yotifa e
Brounxaviag kai Tou EYTTopiou;

2. Mwc 1a yotifa epyaaiag emnpedlouyv TIC Asitoupyiec avBpwirivou
OUVOUIKOU TN ETTIXEIPNONC Ua;

3.Moiec givar o1 mBaveS duTKOAiEC aTnV dlaXEipION TOU TIPOCWTTIKOU KOl

010 €ival Ta mBava oXeTICOMEVA e auTo auenTIKA KOOTQ;

4.Mowg gival n emidpaan atnv TUXOV XpnuarodoTnan Tng EMIXEipNong;



PESTE AvaAuon (2)

Xypnoipeg Epwtnoeiq :

A. Koivwviko tepifaAAov

1. MQZ n koivwvia aAAaZel kal TS auTo £TTNEEACE! TV TOTTIKI KOIVOTNTA;
2. Mwc¢ aAalouv 1a yotifa epyaaiag atnv KOIvoTNTa;

3. [Mo1o¢ gival 0 pOAOC Tou opyaviguou aTnv TTPOWBNaN TNS AvATITUCNG TOU
avlpwTTIVOU KEPaAaiou;

B. TexvoAoyiko mepifaAAov

1.MNOIEX €ival o1 aAAayEC aTtn euaon, Tn dIABETIPOTNTA KAl TNV IKAVOTNTA TNC
TEXVOAOYiaC;

2. MNwc¢ o1 aAayeg emmpeadouv T UON TOU AVTIKEIPEVOU TNC ETTIXEIPNONG MAC;
3. Mwc¢ o1 eCeAieic atnv Texvoloyia diagopoTrolouV TIC BETEIC EpYaTiag;

A



“‘EpyaAcio” AAEA (SWOT) AvaAuon

SWOT ANALYSIS
Helpful Harmful
to achieving the objective  to achieving the objective
£k
o
82 St th Weak
7 T rengths eaknesses
ECWTEPIKO —> £
£
4 = Opportunities Threats
® £ pPpo | .
ECwTEpPIKO —> £

“EpyaAcio” ZTpatnyikng [
[Mav/pio Stanford 1960-70



H (SWOT) AvaAuon XpnoluoTrolgital

> Evrtomouoc Eumodiwy Tou mepiopidouv Toug 2T0X0UC
> Avalnmon Newv Auogwv

> EmAoyr AmroteAeaparikotepnc Auang/KareuBuvang
> Avadeien Auvarotntwy yia aAayn 2xediou Apaang

> Xpnon tou Karalyiouou 10ewv Brainstorming

—



“EpyaAcio” AAEA (SWOT) AvaAuaon (2)

H avdAuon SWOT ptopei va xpnoiuotroinbei :
4 Ta v avaiuon Tn¢ BEonc piag etmixeipnang.
4 'a ™ 01ayvwan Twv O00UEVWY UIAC ETTIXEIPNONC.

H avaAuon SWOT amavtad oTta epwtiuaTa :
> «[ou BpiokouaoTe Twpa;» I «[Mou BENoupE va BpeBoupE;»
> ‘Exoupe TI¢ Auvarotnteg va 1o KatagEpoupe [

Kara v avaluon SWOT diveral Eppaon :
- 270 POBUO TTOU N ETTIXEIPNON AVTATIOKPIVETAI OTIC AVAYKEC TWV
opaéwv TTOU gXETICovTal JE AUTA.

- aBuo ou QVTOTIOKPIVETAI OTN BE0n TTOU E€XOuv OTO
TrEQIBAAAOV ETTIXEIPNOEIC.



WOT — Auvaypeic (Strengths)

Eowtepikd Mepifarrov: Ti givar autd MOY yiveral KaAa?

1 Toio 10 “avraywvioTIKO TTAEOVEKTAUA” TNC ETTIXEIPNONC MOC?

4TI Tapamavw TPOTPEPOUNE Kal OEV TTPOTPEPETAI ATTO TIC AAAEC
ETTIXEIPNTEIC

1 Auto tTou “WIAQEI” N KoIVWVid yia TO dUVATO JOC ONUEIo

1 To KaAO KAipa TTOU ETTIKPATEI OTNV ETTIXEIPNTT) MOC

\



SWOT — Aduvapiec (Weaknesses)

Eowrtepiko MNepiBaAdov: Ti gival auto ou AEN yiveral KaAQ?
1 2€ TTo10 onuEia UaTERED N ETTIXEIPNOTN MOC EVAVTI TWV AAAWY
3 Ti Ba pémel va atroQuyel, TI va BEATIWOEI
A Tieivar auto ou (nrdel o reAdtnc/katavaAwTtnc/xpnaotng, n

KOIVWVIQ Kal OsV TIPOTQEPEI N HOVAdA HaC

d EANITTAC ETiKOIVwvia pe EptrAekOpEVouC Popeic

\



SWOT — Eukaipie¢ (Opportunities)

[OIEZ Eukaipiec / Taoeig Tou Ecwrepikou MNepiBaAAovTog
1 Toiec gival o1 KOAES/XPNOIWEC EUKAIPIEC TTOU TTPORBAAAOUY;

1 Tloieg €ival o1 eVOIAQEPOUTES TATEIG TTOU APOPOUV TNV TIEPIOXN;

d ANayec atnv 1exvoAoyia/ayopEg, o€ JIkpn 1 HEYAAN KAiYaka
1 ANayEC aTnv KPATIK TTOAITIKNA TTOU TTPOKEITAI VA ETTIOPACOUV

OTO TTEQI0 EVOIAPEPOVTOC

.



SWOT — AtrelAéc (Threats)

[Moiec ECwrepikec AmeiAeéc MNPOKEITAI va Eminpedoouv

 TMoia eutrodia epgavidovral guvnBw?

1 ANayec aTo vouIKo TTAdialo

1 AMavyEc dnuoypa@ikES TTou eTTnpealouy T Yovada

1 YTapyouv oIKOVOMIKG TTPoBAAATa , ECEUPETTN VEWV TTOPWV K.Q.
1 T1kaAvouv ol “avtaywvioTeC,

—



AvaAuon SWOT (2)
KataypayTe TIC GNUAVTIKOTEPES

~ Eukaipiec Tou Opyaviauou

()

1 ATTEINEC

£

- Auvayeig

)

1 Aduvapieg

—



Matrix AvaAuon SWOT

AYNAMEIZ (AY) EYKAIPIES (EY)
1. 1.

2 2

3 3.

AAYNAMIES (AA) AMEIAES (AM)
1. 1.

2 2

3 3

 Tre—
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Makedonia kai Thrake

https://www.kemel.gr/articles/business-model-canvas-dynamiko-ergaleio-

epiheirimatikotitas

https://m.naftemporiki.gr/story/1818154

https://hbr.orq/2021/01/the-rules-of-co-opetition

https://www.hofstede-insights.com/country-comparison/germany ,greece, the-

nethe
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