O pOAoc¢ KoL N Znpaoia tTng
Aloilknong
Edbobdlaotikng AAuoidoc

Navermotipuio Mokedoviog
MBA




i EqpodiaoTikn AAucida — OpiouoC

x 2€1pA OPACTNPIOTNTWV KAl ENIXEIPNOEWV

MOU CUHHETEXOUV OTNV Napaywyn Kal

Olavour TOU NPoIOVTOC / unnpeoiac

[TpounBeuTEC N

[MpounBeuTtwv

Aueool
TTPOMNBEUTEC

—>| [Mapaywyog

—’I Alavoueag

TeAIKOG
[TeAaTNG




Awaxelplon aAvoidoac edpodlacpou (oplopoc)

+

AEA elval n oAokANpwon Twv PooKWV ETLXELPNMUOTLKWVY

OlEpyaolwv - amo TOV TEAIKO TIEAATN-XPNOTN WC TOUC
apxLkoUc MPOouNBOEeUTEC - oL omolec mMpoodEPOLV
npoilovta, umnpeociec kat mAnpodoplec mou mpocBeTouv

aélo oTouC EAATEC Kall 0TOUC AoLrtou ¢ evOLoPEPOUEVOUC

(Global Supply Chain Forum)



Alaxeiplon aduvcidag epodlacpou (oplopog)

+

H AEA adopa tn Slaxeiplon Twv OXECEWV plag emxeipnong,

TOOO TIPOC TA TILoW OCO KoL TPOC T EUTPOC, ONAAdN TOCO UE
TOUC TIPOUNBeUTEC 000 Kol PE TOUC TEAATEC (dnuioupyia
Slevpupévnc emxeipnong)

»  WOTE va TtopEXETaL awENMEVN aio tpog Tov meAATn,

» UE TO MIKPOTEPO SuVATO KOOTOC YLl TNV £POSLAOTLKN

aAvoidba oto ouvolo tnc. (Martin Christopher)



YUYKpLoN ZelpLlakng BeAtiotomolnonc Kot
2 UVOALKNC BeATiotomolnong
IpIakn BeATioTonoinon

= @ = & i

MpounBeuTég KataokeuaoTég Alavopeic

MeAaTES

>UVOAIKN BeATioTonoinon

>upBoAaia MpopnBeiac / Zuvepyaoia / MANpopopIaka ZucTrnUaTa Kal
>uoTnuata Anwnc Anopacswv

T =
A

MeAdTEC

==K

MpounBeuTég KataokeuaoTEG Alavopeig



Supply Chain
‘L PPlY

Customer wants
P&G or other Jewel or third Jewel detergent and
manufacturen” | party DC [ |Supermarket|™ | goes
- to Jewel
) ) )
- Chemical
prumic, | | pacneee
ging (e.g. Oil Companyy)
A A
Chemical .
manufacturer LA — RS
. Manufacturer Industry
(F.g. Oil Compan\f)
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‘L Aioiknon E@odiaoTiknc AAucidac

= O1 akpl

£KATOW

Beic npoPAcwelc TN P&G e€oikovounoav $65

JUPIA OTOUC NEAATEC-EUNOPOUC TNC, KABwC N

OTEVI) OUVEPYAOIa TOUC ANEPEPE TOV KAAUTEPO

OUVATO CUYXPOVIGUO NMpoo@popdc kai {nTnonc.

1-9



i Poec otnv EpodiacTikn AAucida

lMpoiovra

KepdAaia

-
lTAnpo@opieg
<E>

EOOOIACTIND) ANVTIOWN

1-10
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© 2004 by Prentice Hall, Inc., Upper Saddle River, N.J. 07458



AEA» MepiAauBavel

= Ene€epyaoia Mapayyehiwv <3
= MeTAPOPEC

= ANOBNKEUGEIC

= Alaxeipion 2xeoewv e MpounBeuTEC
= AIQYEIpION ZXETEWV PE AIAVOUEIC

= Alaxeipion 2xeoewv Pe AIavonwAnTEC

i H «Aioiknon EQodiacTikng AAucidac -




‘L 2UYKPION OpwV

Supply Chain Management

Purchasing




‘_LZTC')XOC otnv EpodiacTikn AAucida

= MeyioTonoinon TN GUVOAIKNG npoaTIBepevnc agiac

= Afia epodiaoTiknc aluoidac: H diapopa peTa&u Tne
a&iac Tou TEAIKOU NPOIOVTOC yIa Tov NEAATN KAl TOU
OUVOAIKOU KOOTOUC Nou danavaTal oTnv
£(p0oOIACTIKN aAucida yia Tnv IKavoroinon Tou.

= H a&ia ouoyxeTileTal apeca pe Tnv kepdogopia

1-16



i >TOXOC TNC EpodiacTiknec AAuaidac

= Mapadeiypa: H Dell eionpaTTel $2000 and €vav neAdatn yia evav
H/Y (¢0000) - To kEpdOC OTNV €QOBIACTIKN €ival N diapopd
ueTa&u Tou $2000 kal Tou aBpoioaToc OAOU TOU KOOTOUC OTNV
£(podIAOTIKN).

= H emiTuyia Tnc epodiacTiknG ahuoidac PeTpIETAl PE BAoN TN
OUVOAIKN Kepdopopia TNE aAuaidac kai oxl JE Ta KEpON O€ eva

LELOVWHEVO OTAdIO.

1-17



MpayuaTika Meyebn

‘L Aloiknon EgodiaoTiknc AAUcCIdAC:

= Ta super markets ynopouv va PEIWOOUV PEXPI Kal
10% TOU AEITOUPYIKOU TOUC KOOTOUC
XPNOILOMNOIWVTAC MIO ArNOTEAEOUATIKEC HEBOOOUC
logistics kal SCM.

= 'Eva Tuniko kouTi dnuNnTplakwv nepvaesl 104 pepec
ano TO EPYOCTACIO PEXPI TNV NMWANCH

= 'Eva Tuniko autokivnTo nepvasl 15 pyeEpec ano To
£pPy0OOTACIO PEXP! TOV dealer.

1-18



KooTn Mpopnbeiwv/

EpodiaoTiknc AAuaidac
N Gisos 0% v mabdosu)
Autokivnta 67
Mota 52
XNULKA 62
TpodLua 60
“UAela 61
MetaAa 65
Xapti 55
MetpeAalo 79
Eotlatopla 35

Metadoplka Meoa 62



>UlBoAn oTo Kepdoc:
>TpaTtnyikn EA / Ztpatnyikn MwAncswv

Y1o0eon: To k6oTog EA gival To 60% Twv TTwANCEWV
2NUEPIVO PEIKTO KEPOOC = $10,000

2T1OY0C: AuEnon kepdwv ag $15,000 (50%)

SITUATION STRATEGY
Sales $100,000 $100,000
Cost of materials = $60,000 (60%) $55,000 (55%)
Production costs | $20,000 (20%) $20,000 (20%)

Fixed costs $10,000 (10%) $10,000 (10%)
Profit $10,000 (10%) $15,000 (15%)




>UlBoAn oTo Kepdoc:
>TpaTtnyikn EA / Ztpatnyikn MwAncswv

Y1o0eon: To k6oTog EA gival To 60% Twv TTwANCEWV
2NUEPIVO PEIKTO KEPOOC = $10,000

2T1OY0C: AuEnon kepdwv ag $15,000 (50%)

oo e
SITUATION STRATEGY

Sales $100,000 $100,000 $125,000

Cost of materials = $60,000 (60%) $55,000 (55%) $75,000 (60%)

Production costs | $20,000 (20%) $20,000 (20%) $25,000 (20%)

Fixed costs $10,000 (10%) = $10,000(10%) = $10,000 (8%)
Profit $10,000 (10%) = $15,000(15%) @ $15,000 (12%)




Mia e@odiaoTIK aAucidoa uTTUPOG

Distributor

ps/g rains

S3—»{S2

~
52/

Tier 3 Tier 2 Tier 1
suppliers  suppliers  suppliers

S1p—>»

it

Brewer

Bottle manufacturing

S3

~
83/

S2 >|S1




!'_ BAZIKA 2ZHMEIA THZ2 AEA




1. Movada avraywviouou

i Baoika onpeia Tnc AEA (1/5)

= H Baoikn kai KevTpikn povada avraywviopou ival
nAEov n podlacTIKn aAuaida kai Oxl N EMXEipnon
WC MEUOVWUEVN OVTOTNTA.

[piv

ave€apTnTeC OPACEIC
ano TIC ENIXEIPNOEIC - MEAN
TNC NPONNOEUTIKNC aAuaidag 1

4

apvnTIKO AVTIKTUMO OTN GUVOAIKN
enidoon Tn¢ aAuaidac



Baoika onpeia Tng AEA (2/5)
i 2. Eowrtepikn & Eéwtepikn OAokAnpwon

. OAOKANP®GT OPUCTNPLOTHTOV, IKAVOTHTMOV KUl TOPOV
TOV UEADV TNG TPOUNOELTIKNG AALGIONC, LE TN GUVAY
0YEGEMV LETAED TOV HEADV TNC.

s FOWTEPIKT) OAOKANPWOT (evd0-£MYEPNGLOKT]) TOV
OPOGTNPLOTNTMOV KO OLOTKACLOV TNG EMLYEIPNONC GTO
E0MTEPIKO TNC TEPPAALOV

« FEwTEPIKN OAOKANpWOon (Semyeipnoaxn) Pactkdv
EMLYELPNUATIKOV OL0OTKAGIOV UETUED TMOV O10POPOV
enyelpnoewv (mpounbevtov Kol ayopactwv) otnv EA.



3. [TAnpoopiakn TeyvoAoyia

‘_L Baoika onpeia Tnc AEA (3/5)

s KIvnTrpio¢ rnapdyovrac yla Tnv 0OAOKANpwon Twv

ENIXEIPNOEWV
n HAekTpOVIKO ELInopio, EDI, Internet, RFID, Cloud kAn

« EnITpEnel oTIC EnIXEIpNOEIC va ouvToviCouV TIG
OpacTnplOTNTEC TOUC YIa T GUVOAIKN OIaXEipion JEoa oTnV

npounBeuTIkn aAuacida.



4. ENIKEVTOWON OTIC KUPIEC AEITOUPYIEC

‘L Baoika onueia Tnc AEA (4/5)

x Aovvauio ToV ETLYEPNGE®V Vo AvTETECEADOVY Ao
LOVEC TOLC OTIC GLYYPOVEC UTOITNGELS.

: ]

s AvdOeon o UnEpyolafouc tomv un Koplov
dpaoctnplotiteov (outsourcing).

s FIIIKEVTPWOT 6TIC KOPLEC dpacTnplOTNTEC.



Baoika onpeia Tnc AEA (5/5)
i 5. [TeAarokevToikn T0Mo0BsTNON

» X10%0¢ ™S AEA eivan m 77A7pn¢ ikavorioinon tou
rneAarmn

s H E@oolaotikn) AAuGioa evepyomoleitat amd Tov
neldn - Ipénet va glvan EVEAIKTN dote vo. IKAVOriolEl
GUEGO TOVC TEAATEC LUE TAVTOYPOVN EAOYIGTOTOINGT
T0V KOOTOUC



‘_L Mapadeiyua — Volkswagen (1/2)

= H VW goTialel oTnV xaivotouo spodilactiky alvcioo VIO
BeATiwon TTOIOTNTAC KAl PEIWON KOOTOUC.

= 1O £pyooTaOIo TNG oTn BpadiAia atraocyxoAei 1000
EPYOLOUEVOVS
= 200 gpyadlovrai yia tn VW
= 800 gepyadlovrtal yia AAAOUC vmepyoldfiovg:

= Rockwell International, Cummins Engines, Deluge Automotiva, MWM, Remon
and VDO, etc.



{Iapdéslyua — Volkswagen (2/2)

s H VW ayopaler 61 HOVO viika, QAANQ €TTIONG
epyatika KOl QANEC ayeTikéC vaypeoics

s O1 mpounOevréc €ival ocpikta osuévor UE TO CUVOAIKO
OikTUO TNG VW, PEXPI KAl TN cvvapuoioynon OTO
gpyootaoio TNC.

= H VW gival vzevOovy y1a TN OUVOAIKN moiotytae., TO
HAPKETIVYK, TNV Epevva KAl avamToiny



[TPAKTIKEZ AIOIKHZHZ

!'_ EDOATAZTIKHZ ANYZ2ZIAAZ




TTPAKTIKEZ AIOIKHZHZ
i EQOAIAZTIKHZ AAYZIAAZ (1/4)

1. EMIKOINQNIA — NAHPO®OPHZH

= 2UYVI Kal OUCIACTIKI €MNIKOIVWVIA JETAEU TWV HEAWV.
= 'Eykaipn avraAhayn nAnpo®opiwv o€ TEXVIKa BEpaTa
= Moipaopa nAnpo@opiwv 01apBpwonc KOOTOUC.

s ZUMQWVIEC EUMIOTEUTIKOTNTAC KAl PUN anoKaAUWEWV.

= Koiva kai cuvdedepeva nAnpo@opiakd cuoTnuara.,



EQPOAIAZTIKHZ AAYZIAAZ (2/4)

i TTPAKTIKEZ AIOIKHZHZ

2. EMOAZH 2TH 2XE2H

YwnAo eninedo enapnc HPETAEU TwV PEAWV.
>UVEXNC Npoonabesia yia diatnpnon Kal BEATIwoN TNS oxeonC.

O1 npounBeuTeEC TwV NpouNnNBeuTwY BewpouvTal avanoonacTd

LEAN TNC epodIacTIKNG aAuaidac.

Mepiodikn a&loAoynon TnG onoudaloTNTac TWV OYXECEWV NMOU

dIaTNPEI N ENIXEIPNON WE TOUG NPOUNBEUTEC TNC.



TTPAKTIKEZ AIOIKHZHZ
EQOAIAZTIKHZ AAYZIAAZ (3a/4)

3. KOINH APAZH (1/2)

= JUPPETOXN OANC TNC AAuaidac 2To >xediacuo MpoiovTwv.
= Koiviy @€onion Ztoxwv/ Koivr) MeTpnon Tnc Enidoonc.

= Koiviy Eknaideuon Kai Enipopgwon.

= Koivo Zuotnua Aiaxeipionc AnoBepatwyv & Logistics.

= Moipaopa Tng TexvoAoyiac.

= Moipaoua ®uoikwv Mopwv (E€onAiopou & EykataoTdoswy).



TTPAKTIKEZ AIOIKHZHZ
EQPOAIAZTIKHZ AAYZIAAZ (33/4)

3. KOINH APAZH (2/2)

= Enionuec MpakTikeg & Aiadikaoiec AvanTtuéncg EpnioTocuvic.
= Enionuec Zuppwviec MoipaopaTtoc Piokou.
= Enionuec Zupgpwviec MoipaouaTtoc AvtapoiBwv.

= O1 MNpounBeutec Kai O1 AyopaoTtec Epyalovral Madi MNa Na

EkpeTaAeuTouv Eukaipiec.



EQPOAIAZTIKHZ AAYZIAAZ (4/4)

i fTPAKTIKEZ AIOIKHZHZ

4. ANAMNTY=H NPOMHOEYTQN

= Enionuec diadikaoiec eniAoync Twv npounBeuTwy.

= Enionuec diadikaoiec a&loAoynonc Tne IKavoTnTac TwvV

npounBeuTwV PE NOAAANAQ KpITHpPIa.
= Enionuec ouppwviec eTa&u ayopaoTwv KAl NpounOeuTwy.

= Exknaidevon Twv peAwv TS npounBeuTIKNG aAuoidac.



K ] Ennpea (~J TIG ANOMATEIG OTNV
POOIAOTIKN A \Augida

[1wG N 2TPaTn)

2TpaArnyIKn 2Tparnyikn 2TPATNYIKN)
XaunAou Kéoroug Avrarmrokpiong Ailapoportroinong

lMpoun@eurtr¢

Kpiripia
EmiAoyng



Mwe n ZTpaTnlen ERnpeacel Tic AMoMAcelg oV

E@ooiaoTikn AANUGIOA

+

2Tparnyikn 2Tparnyikn 2Tparnyikn
XaunAou Kooroug Avramokpiong Aiapopormoinong
lMpoun@surnc [MpounBsutéc oro lMpoun@suréc mou Ao KoIvou
XaunAorepo avridopouv avamruén véwv
duvaro k6oro¢ ypnyopa o€ ITPOIOVIWV Kai
(e.g., Emerson METABAAAOUEVES EVAAAQKTIKWV;
Electric, Taco amraIiTNoEIC KAl Moipaocua
Bell) {ntnon, wore va TANPOPOPIWYV ATTO
gAayioromroinouv EPEUVEC ayopdc
ol eAAsipeig (e.g., (e.g., Benetton)

Dell Computers)

Kpirrjpia
EmiAoync¢



Mwe n ZTpaTnlen ERnpeacel Tic AMoMAcelg oV

E@ooiaoTikn AANUGIOA

+

2TparnyiIkn
Aiagopormroinon¢

2TparnyiIkn 2Tparnyikn
XaunAou Kooroug Avramokpionc
lMpoun@surnc [MpounBsutéc oro lMpoun@suréc mou
XAUNAOTEPO avridpouv
duvaro k6oro¢ ypnyopa o€
(e.g., Emerson METABAAAOUEVES
Electric, Taco amraIiTNoEIC KAl
Bell) {nTtnon, worte va
gAayioromroinouv

ol eAAsipeig (e.g.,
Dell Computers)

Kpirnpia EmiAoyn kupiw¢ yia EmiAoyn kupiws yia
EmiAoyin¢ TO KOOTOC duvauikornra,
raxurnra Kai
gueAilia

A0 KOIVOU
avarmrruén véwv
ITPOIOVIWV Kai
EVAAAQKTIKWV;
Moipaocua
TANPOYOPIWYV ATTO
EPEUVEC ayopdc

EmiAoyn kupiwg yia
IKavornra
avamruéng véwv
TPOIOVIWV



2TpaTnyikec EpodiaoTikng AAuaidac

+

2TPATNYIKEC EMAOYEC
= [ToANOI NpopNBeUTEC
= Aiyol NPOUNBEUTEC

= KABeTn oAoKARpwOon %e
= Virtual Enterprises/ Koivonpacile

= Keiretsu network




i 2Tpatnyikn MoAAwv MNpounBeuTtwv

= [MOAAEC NNYEC ava npoiov

= XEIPIOPOC TWV NPOUNBEUTWY EVAVTIA OTOUC GAAOUC
= Bpayunpobeopuec oxeoeIC
= [leplopiopevn sihikpivela
= YwnAn AlanpayudTteuon
s YWnAec TIPEC

= Apaiec, eyaAec napTiOeC
= AMNOOTOAN O€ GUYKEKPIMEVO ONUEio naparalng
= 2TPATNYIKN XaunAoU KOOTOUC

= JUVNOBWC KaTaAAnAn yia Koiva katavaiwTika ayada




ZTpatnyikn Aiywv MpounBeutwv

= Mia i Alyec nnyec ava npoiov

= 2uvepyaoia (JIT)

= Makpoyxpoviec, oTabepEC oxeoeIC / ANOKAEIOTIKA CUNBOAaIa
= Eni TONou niBewpnoeic kal ENIOKEWEIC
s XapnAec TINEC (MeyaAAec napayyeiec)

= JUYVEC, MIKPEC NAPTIOEC

= AMOOTOAN OTO ONMEIO XpNonG

= 2TEVN OUVEPYAOIA PE NPOPNOEUTH, avanTuén EUMIOCTOOUVNCG

= BonBeia/ Ztrpi€n npounBeuTn yia avanTuén Twv
IKavOoTATWV Tou / Moipaopa Tne nAnpogopiac




Enionun A€&iohoynon MpopnBsuTtwv

2TAGMIZ
2KOP MENO

KPITHPIA BAPOZX (1-5) 2KOP
Engineering/research/innovation skills 20 5 1.0
Production process capability A5 4 .6
(flexibility/technical assistance)
Distribution/delivery capability .05 4 2
Quality systems and performance .10 2 2
Facilities/location .05 2 A
Financial and managerial strength (stability A5 4 .6
and cost structure)
Information systems capability (e- 10 2 2
procurement, ERP)
Integrity (environmental compliance/ ethics) .20 5 1.0

Total 1.00 3.9




H ZuppoAn Twv MNMpopnBeutwy oTn MEI(DGF]
KooTouc Tnc Daimler Chrysler’s

ITpounOevtic Zvupovin Movtého Képon

Rockwell Use passenger car door Dodge $280,000
locks on trucks trucks

Rockwell Simplify design/substitute Various $300,000

materials on manual
window system

3M Change tooling for wood- Caravan, $1,500,000
grain panels to allow three \oyager
from one die instead of two

Trico Change wiper-blade \arious $140,000
formulation

Leslie Metal Exterior lighting suggestions \arious $1,500,000

© 2004 by Prentice Hall, Inc., Upper Saddle River, N.J. 07458
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KaBetn OAokAnpwon

AvATTLEN TNC IKOVOTNTOG TaPOY®YTS ayofdv 1
VIINPEGIOV TOV TPOTYOLUEVME TPOUNOevOTOY

M H oloxApwon pmopel va yivel eite mpoc to epmpoc,
TTPOG TOVG MEAATEG, €1T€ TPOS TA TLOW, TPOC TOVC
wpounbevtec.

M Mmnopei vo. BeATidoel To KOGTOC, TNV TOLOTNTA KO T

amofépata, aAAQ AToNTEL KEQPAAOLO, OLOTKNTIKES
IKOVOTNTEC Kol KATAAANAN {rTtnon.

M Emkivéuvo og KAASOLE YPIYOP®V TEYVOLOYIK®DV
AAAOLY V.



‘.L KaBern OAokAnpwon

Vertical Integration

Forward Backward Balanced
Integration Integration Integration

Commodities . . .
Raw Materials
Manufacturing . . .

m—r 2




KaBetn oAokAnpwaon

Vertical ntegration Examples of Vertical Integration

Raw material
(suppliers)

Current
transformation

. -
Bottling

Finished goods
(customers)

Pepsi

Tree Harvesting

t

ChipTakers Pulpmaking
International
A Paper

.‘ End-User Paper
Retail stores Conversion



AIANAuaTa MNMpoundsiwy

e Make-or-buy ?
- Na mrpounBeuduaacTe TTPOIOVTA N UTTNPECIEC N va TA
TTAPAYOUUE EOCWTEPIKA;
e Outsourcing

- Metapopa TTapadoaIakwy dOpacTNPIOTATWY Kal TTOPWV
TNG ETTIXEIPNONG O€ ECWTEPIKOUC TTPOUNOEUTEC

— ATTO00TIKOTNTO AOYW £CEIDIKEUONG

- EoTiaon o€ BaoikEG IKavoTNTEC (Ccore competencies)



MpoBANUATIONOC
| Ayopag/ Mapaywyng (1)

|

_ Aoyol lMNapaywyng

L,

. Augnon n diatpnon WeyeBous g Mpogracia oxediacuol A/ kal
enixeipnong

Xpnon vekpou Xpovou
npoownikouU Kal auénon
NePIBWPIWV NPocPopdac

NoIOTNTAC EUPEDITEXVIAC

7. Meiwon kivouvou

«oupnaiyviac» npoundeuTwyv
. Alao@alion enapkouc NooOTNTAC

. ANOKTNON €vOC HovadikoU 8. AkataMnAor npopnBeuTeg

NpoiovTocC nou Ba anaiTouos
anayopeuTIKr) OECUEUCN AMNO ToV
npounBeuTn



MpoBAnuaTiopog
| Ayopacg/ MNapaywyng (2)

Aoyol Ayopdag

. To npoiov npooTaTeveTal ano
natevTeg (SiNAwa
EUPECITEXVIAC)

. Avenapkeic dI0IKNTIKOI N
TEXVIKOI MOPOI

. Avenapknc duvapikoTnTa

. AlaTnpnon deopeuonc
NpounOeuTWV

. Anodeopeuel Tn dloiknon va
aoXoAnBei Ye oNUAVTIKOTEPEC
appodIOTNTEC Kal OTOIXEIA

6. Meiwon KOoTOUC
anokTnong

7. ApoiBaiec avtaAlayec

8. Meiwon KOoTOUC
anoBepaTwv

9. AU&non eueAi€iac



R B N N ~

Kowonpaéiec (Joint Ventures)

Tunikn (VOUIKG KATOXUPWUEVN) GUVEPYAOIa
AvanTu&n de€loTnTWV

E€aopahion epodiacuou

Meiwan KOOTOUC

Zuvspyaola xwplc, va aduvaridel To EUNOPIKO Onua
N va NapaxwpeiTalr To CUYKPITIKO NAEOVEKTNUA



Keiretsu AikTua

Ia peon AUon METAEU TwV Aiywv NpounbsuTwyV Kal TNC
kaBeTonoinonc.

M O npounBeUTNC YIVETAI HEPOG EVOG ETALPTKOD
«GLVAGTLOLLOVY.

M Zuxva napexouv O1KOVOLLKY) OTHPLEN OTOUG NPOUNBEUTEG
LEOW 1010KTNOIAC N daveiwv.

M Ta peAn Tou ouvacnioPou avapheEVouV LaKPOYPOVIEC
OYECELS KAl NAPEXOUV TEYVIKT) DTOGTNPIET KAl OTABEPEG
napadooeic.

M Mnopei va enekTadei o€ Or1apopa emimeda TNG
£(p0odIa0TIKNC aAuaidac.



Bullwhip Effect

Bmhlp effect : H auEavopsvn dlakupavon oTIq napayys)\lsc,,

nou cupPaivel ouxva, kabwc ol napayyeAiec KIvouvTal Heoa
oTtnv aAuoida podiacpuou.

Mnopei va oPpeIAETAl OE OTOIXEIA ONWG:
M Tomkn BeATioTonoinon/ Auénon NwAnoewv

M TMpoo@opa KivhTpwv Ayopaq - EKI'ITO)OEIC noooTNTAc,
npowBlnon EUNOPEUNATWY, WONON NPOIOVTWY TNV ayopd

M I'Ip0T||.|non Mevalwv |_|CIpTI5(1)V XapnAo povadiaio KOoToC, TO
onoio ouwc Ogv avTanokpiveral otn {NTnon.



i Cycles of Supply Chains

Customer

Customer Order Cycle

Retailer
Replenishment Cyc
Distributor
Manufacturing Cycle
Manufacturer

Procurement Cycle

Supplier

1-62



Push/Pull View of Subblv Chains

Procurement, Customer Order
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M AkpiBn oToixeia “eAENC” TNC (NTNONC

M Meiwon e\ayxioTou peyebouc napTidag

M 'EAeyxoc ave@odiacpou ano £va Cnueio
(napaywyo — dlavouea — EPNopo)

M Alaxeipion anoBsuaToc ano Tov
npounOeuTn/dlavoued

M Avoiktec napayyehiec (blanket/standing orders)



M Tunonoinon

M KataokeuaoTikn AvaBoAn
M Tpiywvikec Zuvalhayec
M HAEKTPOVIKEC ZuvalAayec

M >uvapuoAoynon ano To Alavopea



‘.L O®EAN AEA (1)

= Meiwon amofspdtov KaTd PNKOS TNG €POOIOGTIKNG
AAVGIO0C

» Meimwon Tov GLVOAIKOU KOGTOVG

» Meilowon GuvoMK®OV TOp®V TOV ATOLTOVVIAL Y1, TO 1010
EMIMENO ECLANPETNONG TOL TEANTN

s ELloyictonoinon vEwv emevouGEMV KEPOANIOD
m AVENOT GLVEPYELOG GTNV EQOOLAGTIKT OALGION

s KoAvtepn ypnion kavotntwv, OLVAUEMV KOl TOPWOV
wpounfevtov —TeAdTOV



O@EAN AEA (2)

2VYYPOVIGLOC OTOLTCEWMY TEANTOV UE OUUAN POT|
TOV VAIKOV GTNV 0ALGILOd

BeAtioon cuvoAlknc molotntog, €CLTNPETNONG Kol
IKovomoinong meAdn,

Meiwon ypOvou elcay®ynE TPOTOVTOS GTNV AyopQ
Anuovpyiol  oVTOY®OVIGTIKOD TAEOVEKTIULATOC Yl
OAN TNV EPOOLAGTIKN AAVGIOO.



‘L MelovekTnuaTta AEA (1)

» [MIBavn cuvdeon pe aduvapn enixeipnon —
KivOuvoc YaunAnc enidoonc

= Kivouvoc anwAeiac ena@nc pe ayopa (Aoyw
ouvepyaoiac Je DEDOPEVEG EMIXEIPNOEIC)

= Ynep-e£apPTNON ANO CUVETAIPOUC
= [MBavoc kaipookoniopog
s Epnodia €€6dou




‘L MelovekTnuaTta AEA (2)

= AuokoAia oTn diaxeipion TnG AEA
= Meyalo duvnTIKO KOOTOC aAAaynC GUVETAIPOU

= [MBavoTnNTa anokaAuwnc EPMIOTEUTIKWV
NANPOPOPIWV

= [MBavn anwAcia KAAUTEPOU CUVETAIPOU



i CASE STUDY

a Dell's Value Chain: Use of direct
sales and a build-to-order model.

= https://www.youtube.com/watch?v=yS5rHgGheHk



https://www.youtube.com/watch?v=yS5rHgGheHk
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